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Setting the scene

Page 2 Sources: KPMG Enterprise Venture Pulse Q4 2017 – Global analysis of venture funding (January 2018) and Preqin Global PE & VC Report (2018)
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Key trends (1/4)
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Companies are staying private 

longer and private placement 

transactions are getting larger

Sector diversification towards tech (pharma, 

bio, AI, foodtech and autotech)

Development of digital (tokenised) and 

automated financing mechanisms, driven by 

enabling AI and blockchain technologies

Growing demand for private 

share secondary markets
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Hungarian SMEs at glance

Page 7 Sources: 2017 SBA Fact Sheet - Hungary
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Hungary business environment
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Hence what we do…
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…in partnership with BSE
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ELITE and BSE signed a joint agreement on 16 

November 2016 to launch a tailored ELITE strategy 

in Hungary. 

Since then 12 Hungarian companies have joined 

the programme and we continue to work together to 

cater for the need of ambitious, high growth private 

Hungarian business



ELITE-BSE Partnership
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2,100 

EMPLOYEES

12

COMPANIES

7

SECTORS
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Fitting the local reality

IPO Simulation

(Analyst presentation of Hungarian SMEs, elevator 

pitch, Hungarian listed company testimonial, and 

overview of IPO process)

Together we continuously assess how to best serve the ELITE-BSE companies, including offering add-on modules targeting topics that are 

specific for Hungarian companies

Organisation and governance  

(Local laws, tax regulation, coporate governance 

rules, reward schemes, international accounting 

standards and preparing for a capital raise)

Financing your growth

(Local EU tender opportunities, domestic fund 

raising options and Hungarian investor insight)

ELITE  Learning Path
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This document contains text, data, graphics, photographs, illustrations, artwork, names, logos, trade marks, service marks and information (“Information”) connected with ELITE S.p.A. (“ELITE”) and/or other entities taking part of the London Stock Exchange Group (“LSEG”). ELITE attempts to ensure 

Information is accurate, however Information is provided “AS IS” and on an “AS AVAILABLE” basis and may not be accurate or up to date. Information in this document may or may not have been prepared by ELITE but is made available without responsibility on the part of the latter. ELITE does not 

guarantee the accuracy, timeliness, completeness, performance or fitness for a particular purpose of the document or any of the Information. No responsibility is accepted by or on behalf of ELITE for any errors, omissions, or inaccurate Information in this document. The publication of this document does 

not represent solicitation by ELITE of public saving and is not to be considered as a recommendation by ELITE as to the suitability of the investment, if any, herein described.

No action should be taken or omitted to be taken in reliance upon Information in this document. We accept no liability for the results of any action taken on the basis of the Information.

Elite Club Deal Limited is  authorised and regulated by the Financial Conduct Authority

The logos, trade marks and service marks contained within the Information are owned by ELITE or the LSEG and cannot be used without express written consent by the company having the ownership on the same.

© September 2018 ELITE SpA – London Stock Exchange Group

All rights reserved

ELITE SpA Piazza degli Affari 6, 20123 Milan (Italy)

www.elite-group.com

Disclaimer


